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INTRODUCTORY

N presenting this small book, giving facts as ro the urlicy and
I ecoriomy of the Ford car in business service, we have kept as

closely to the subject as possible, allowing those who have
had the experience to speak from that experience.

There is nothing of guess-work in any of the statements made,
and the majority of the evidence, as to the superior merits of
the Ford car in business service, came to us a voluntary tribute
from business men who, having found an economy, are desirous
of passing the good news along to others,

It will he noticed that many firms consider it unnecessary to
go to the trouble and expense of keeping a detailed account, of
the daily, monthly or yearly expense, of the operation and main-
tenance of Ford cars in their service, the saving being so pro-
nounced that comparative figures as against horse-service and.
as against other automobhile equipment are needless. With such
firms the Ford car has been an cmphatzc economy from the first
day of its use.

This fact is strongly accentuated by the results secured by
those who have kept careful records of every detail of expense.

The Ford Motor Company dues not build any type of delivery
body. The buyer can equip his car with that particular style of
body best adapted to his requirements. The photographs shown
in this hook illustrate various types of budles, covering a wide
variety of service.

You are solicited to buy the Ford car for your business service,
not because it is a small price ear, but because it is a better car.

Take the subject up with the nearest Ford Agent.
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THE FORD IN BUSINES_S SEERVICE

Buying Cars for Salesmen

In the use of Ford cars for salesmen there are two principa] methads
adopted by employers. First, to buy and own the car, allowing the
salesmen a certain amount monthly for expense of operation; this
amount varies from $20 to $40 a month, according to the territory
traveled by the salesmen. Under this arrangement, unless the sales-
man returns to headquarters each Friday or Sawrday night, there is
no check on his personal use of the car on Sundays and, while he
would naturally pay the expense of operating the car on Su nday when
50 used there would still be a certain amount of wear and tear,

The other plan is for the salf.sman to buy the car outright, either
with his own funds or through his emplayer on the monthly instail-
ment plan, if advisable, and be allowed a certain amount monthly for
cxpense of operating. With the responsibility of personal ownership
then oaturally follows the assurance of special care in maintenance.

We note how a few companies operate:

Cudahy Company {Omaha branch) stands one-half of the pur-
chase price and the other half is paid back by the salesman at the
rate of $25.00 a month. The salesman pays all expenses and is
allowed $30.00 a month for the upkeep of the car.

Best & Russell, of Omazha, cipar manufacturers, make it possible
for its salesmen to buy, loaning the necessary amount which the sales-
men pay back at $20.00 per month, the company paying the operating
expenses monthly, whatever they may be.

The Joseph Mack Ptmtmg House, Inc., of Detroit, has an arrange-
ment with salesinen, which is reportcd to Work out very satlafactonly
and which wae adopted by cther companies in Detroit, among them
the Derroit City Gas Co. The plan is to allow 'the salesman
$500.00 a year for the maintenance of the car, or a little over $40
a month. This sum, however, is not advanced to the salesman until
his obligation to the company is settled, but is applied against his
indebiedness. The salesman is allowed to select any reasonably
priced car, but it is gignificant to note that the majority have chosen
the Ferd car, and Mr. Mack, president of the company, says where
Ford cars are concerned they have found the allowance of 500 a year
more than ample to cover every expense to which the salesman is put
in connection with the car, including depreciation. In this case the
company buys the car and sells it back to the salesman at the rate
ef $40.00 2 month; the salesman pays the operating expenses out of his
own pocket until theear is paid for,and then he still continues o receive
the $40.00 a month for operating expenses, upkeep, depreciation, etc.

The Loose-Wiles Company, manufacturing bakers, operating
nationally, with branches in several important cities, buys the cars
and re-sells to the salesmen, Figures show the expense to be about
the same as railroad fare, with an inerease in business in 4 normal
season of about 3597,




Ford performance on country roads is a factor with the traveling salesmen

of Northrup, King & Co., seedsmen, of Minneapolis

Reasons—service, cconomy

throughout.

The salesmen of D. M. Ferry & Co., secedsmen, of Detroit, are Ford-equipped




THE FORD IN BUSINESS SERVICE

The salesmen for the Simonds Manufacturing Company, of Seattle,
Wash., have the cars purchased for them. Then the company allows
6 cents per mile to cover all operating and maintenance expenses.

The Imperial Candy Company, another Seattle concern, purchases
cars for its salesmen, re-selling them on contract at $25.00 per month,
without interest, In addition to this an allowanee of $25.00 2 month
is given salesmen to cover their operating and maintenance expenses.

The Schoellkopf Saddlery Company,a Dallas, Texas, firm, is experi-
menting on the respective advantages of selling the car to the sales-
man and allowing fum a certain amount for expenses, as compared
to the plan of the company retaining ownership of the car.

The Boren-Stewart Company, wholesale grocers, in Dallas, Texas,
bought the cars outright and re-sold them to the salesmen at the
rate of $35.00 per month. Each man is allowed $35.00 per month
for operating expenses on the cars.

The Edson-Moore Company, of Detroit, formerly retained control
of its cars. Now they are sold to the salesmen at a rate of $20.00 a
month, taken from a monthly allowance of $50.00. The other $30.00
is allowed for expenses incident to running the cars. All the Ford
cars are rendering satisfactory service.

Salesmen of the Kirkendall Shoe Company, Omaha, buy their cars
from the company at a rate of $25.00 per month. Each salesman is
allowed $30.00 per week to cover all expenses, including the car, but
no detailed expense record is kept. In addition to saving money out
of this expense allewance, the salesmen claim traveling by Ford is
cheaper than by rail, and by visiting their territory at shorter inter-
vals, an increase in sales is secured which results in larger earnings.

Peer Bros., Kansas City, big soap manufacturers, use four Ford
ritnabonts for their city salesmen. The cempany purchases and
retains ownership of the cars and maintains them. Salesmen are
allowed to keep the cars at their homes aver nizght, and te use them for
pleasure on Sundays and holidays. The cost of maintenance has been
so low they havenot thought it worthwhile to keep an account of same.

Cornell & Underhill, manufacturers of iron pipe, purchase the cars
and assume all expenses, The Corona Provision Company does
likewise, while Koenig & Schuster, grocers, make a present of the
car to uld, reliable salesmen, and meet all the expenses. These are
New York firms.

Pierre Lorillard & Company, wholesale tobacconists, consider the
length of service and whether their salesman is on a salary or com-
mission. 1f on commission, he pays the company $10.00 a week
until the car is paid for. During this time and afterward, the sales-
ian meets all expenses. If on a straight salary basis, the firm stands
the cost of the purchase of the car and paysall the operating expenses.

M. J. Brandenstein, Seattle coflee merchant, advances money to
salesmen for the purchase of a car and then allows them £100.00
per month for all expenses incidental to securing business. Out of
this allowance, which they receive as long as they continue to operate




These Fords cover city and country territory all the year around for
the Standard Oil Company, Wichita, Kan,

Page Wire Fence Company, Adrian, Mich., recognized Ford value when they
equipped their traveling salesmen

8
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Fleet of Ford cars in front of Singer Sewing Maching Co., Honolulu, H. 1. Diferent natinalitics employed as
selesmen: American, Hawahien, Japanese snd Chinese
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W. A. Manwaring, contractor, 1208 N. 3lst Street, Philadelphia,
reports the satisfactory service of 35 Ford cars, for heads-of depart-
ments, troublemen and patrolmen, in both city and suburban use.
The company retains ownership of the cars and charges the expense
of operation to various accounts.

A Tord car used in the Portland, Ore., branch of the Crane Com-
pany has an average cost of 235 cents per mile.

Drugs and Chemicals

The Pyrene Manufacturing Company, a firm of national reputation,
supplies its salesmen in cach territory with Ford cars; the cars are
placed in the hands of the men, and a periodical report, which covers
every cost item, 18 made on a form supplied to them.

The Lamar & Rankin Drug Company, of Atlanta, Ga,, purchases
cars for its salesmen. One of these men, P, G, btanley, was allowed
a regular weekly averape expense before using a Ford car. The
company continues to allow him this amount and out of it he operates
and maintains the carand is allowed o make for himself any surplus.
He repays the company a fixed amount each month, until the
car is paid for. His expenses with the Ford car are given below, and
form an interesting record. They are for oil, pasoline and storage only:

Bepioning HBegioning

Apnl 1914, ... ..., 827.08 Nov, 1914 (15 days). #1119

Muy 1914, ....oiea 22576 Dec.  191d to Apr. 1915

June 1914 ... ..., 16,72 car used only

July 1914, ... .0 1437 [0 | o, PR 17.29

Mg TR, niangen 1£.27 Apfi] 1915, . . ivnrns . 20,93

Nept 19130 o e M2l May 1915 16,72

Oer. 1914, . anoea- BBFT June 1915 (eight days] .75
Total. . A T N PR IaP 7.4 - AL

Three Prest-O-Lites cost £3.25  Aside from this item, Mr. Stanley’s average
monthly expense for the ¥erd car was $15.76, The distznce traveled 1s estimated
at 12,000 miles.

The M. P. Pratt Laboratory. of Atlanta, Ga., uses Iford cars, and
found that for thirteen months ending July 20, the total cost for oper-
ating and maintaining a Ford car was $236.54, an average of about 255
cents per mile.

Parke, Davis & Company, one of the world’s largest manufactur-
ing druggists, insists on its salesmen owning their own cars, and allows
théin a certain sum {or upkeep. Where the salesman is not in a position
to buy his car, the company buys it, and turns 1t over on contract,

The National Lead Company, of Detroit, says: “The Ford cars in
use by our salesmen are purchased outnght by us, beélong to us
and we turn them over to the salesmen for use in soliciting business.

They have not been in use long enough to furnish a detailed expres-

gion of their value, yet their usefulness is clearly demonstrated by
enabling the salesmen to makemorecalls. Whilethismethod ofcanvass
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The best evidence of supreme Ford uility for delivery is its increasing use by the biggest department storss
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may, when all Agures are in at the end ofa sufficient period, show a little
higher cost, we are confident that it is fully justihed and the results
will show such a plan 10 be not only practical, but economical.”

W. H. Caruthers, Kentucky manager for the West Disinfectant
Company, Louisville, says he thinks the Ford is the only sensible car .
for business or pleasure.  He gets 22 miles to a gallon of gasoline, and
still has the original tireson the caralter covering more than 6,000 miles.

Twenty-five doilars a month takes care of the expenses entailed
in operating the Ford car used by Blumaner-Frank Drug Company,
of Portland, Ore. The company allows the salesman, who owns
the car, $35.00 per month, thus taking care of the depreciation.

Government and Municipal

'The Post Office Department in Cincinnati has a fleet of eighteen
Ford cars and one emergency car, all of which have uniformly good
records. The mail-carrier receives a vehicle allowance of $75.00 per
month, and owns and drives his own car. The average day’s run is
about 40 miles, with 150 stops. Itrequires an average of 3.12 gallons
of gasoline and .84 pint of oil, per day.

The following letter from A. C. Cason, Commissioner of Water
Works and Sewerage for the City of Dallas, Texas, speaks volumes
for the worth of Ford cars as economizers for the taxpayers:

“We installed two Ford cars in our Water Department for the Repair and
Leak men. By so doing, we saved the cest of the services of three men, amounting
o 82,430 per year; and the expense of keeping three horses, figured at 5540 per year,
making 2 toral saving for the vear of 82,970, Tooflset this. an allowance of 3600 per
year was made for the upkeep of the two cars, leaving, as 1 figure, 2 net saving of
$2,370 annually.”

Memphis, Tenn., Fire Department gives very interesting compara-
tive fipures as between horse and bugpy and Ford car service.

“Following will be found a comparison between a Ford runabout
and a horse-drawn buggy for the year of 1915:

497 gallons of gasoline—i5c. ... .... R[S . U3

New tireg, lubricating oil and repairs.. .. ... oo on oo on .. | 104,32
A s s R A AL R D B e 10k e T i i i b178.87

For Horse-Drawn Buoggy

12 months feed —812.00, . (.. 0veienivireanzycon oo |BLE4.00

12 months shoeing.. . ... e SOE o S S AP o (g P

New set of harness and repairs to brpgy..... ... ... .. .[3125.00 301.00

Diflerence in favor of Automobile .. oo iviviiiinn oo $122.13

“The difference in alarms answered and territory covered by the
auto apparatus cannot be very well compared to horse-drawn buggy,
not taking into consideration the comfort and rapidity in answering
alarms, as the avtomobile greatly increases the territory covered.”

Five Ford cars, used almest entirely for city work in Philadelphia
by the Corby Company, show an averape cost per mile, for tires, gas,
oil and grease, of 1%5cents. The company retains ownership of the
cars, and all running expenses are charged to the company’s garage.

13
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These Ford cars deliver the Chicago American to sub-stations
and news stands

Dependable, quick, economical Ford delivery is a feature of Johin J. Bulger's
grocery, Indianapolis

19



THE FORD IN BUSINESS SERVICE

Twenty dollars per month is allowed city employes in operating
the Fords owned by the city of Kansas City, Kans.

Los Angeles, Cal, recently compiled investment, operating and
maintenance costs covering the 26 Ford cars in municipal use. These
cars are divided among four divisions of the city government—
administration, collections, meter and service cars, pipe laying, heavy
and work wvshicles. The report shows that they have traveled an
averaga of 7,535 miles each at a total cost per mile, including gasaline,
oll; tires, and repairs, of 235 cents. We quote Burt A.Heinly,0f the Los
Angeles Bureau of Waterworks Supply, by whom the report was made:

“Unquestionably the Ford is by all odds the car best adapted to
department service under the three main heads of initial cost,
cheapness of maintenance and cost of operation. If out of service
they are easily repaired at a low cost of parts,and little time is required
in the shop for parts replacement. On collection service, where they
are the only machines employed, the operation ranged frem 1% to 3%
cents per mile (down-town streets with traffic stops and low gear
frequent) while the average daily cost was only 63% cents or less than
half the daily maintenance of a one-horse rig.

“On Ford light work-cars, which the department does not hesitate
to load to 1,000 1bs., the turtle back end of the roadster is removed
and is replaced by a light truck body built at the shop at a cost of
from $7.50 to $8.00 each. Several such trucks have been in use since
1911, and they are still *running strong’.”

Individual Salesmen, Agents, Etc.

Two salesmen for the Chatfield & Woods Paper Company, Cin-
cinnati, have purchased Ford cars on their own account, but were
not allowed any increase in expense appropriation or salary, except
the extra commissions they received by increased business, due to the
cars. One country salesman receives an allowance for maintenance,
amount not stated. Gasoline and oil are furnished to, the city sales-
men at cost and the company’s mechanic keepa the cars mechanically
right. They also use 2 Ford car for delivery work.

The following figures are the actual running expenses of a Ford car
traveling in the state of Kansas, and what was accomplished by the
salesmnan operating the car. It was a Ford runabout, carrying a sample
trunk, weighing 300 pounds.

104 wowns were made in six weeks, DBy railroad, twelve weeks were
required to cover this lerdtory.

The cost of cperation, four trips over the territory, consuming
six months' time, and includiag all repair bills, garage bills, tires, gaso-
ling, oil, ete., was $238.00.

Depreciation, at the rate of 50 cents a day, was allowed, amounting
1o 590.00. The total expense was thus $378.00 in covering 15,000 miles,
The car was idle four days because of impossible weather. Ten days
it was run in bad, rainy weather.

13




bigzest department store

“Grows with Detroit” is the slogan of The |. L. Hudson Company, Detroit’s

And their Ford delivery flest grows with Hudson's



THE FORD IN BUSINESS SERVICE

Covered by rail, drayage and excess baggage amounted to 50 cents -

per town and these items cost $208.00. The railway fare, at 2 cents
per mile, was $300.00, a total of $508.00. The Ford saving in actual
traveling expenses for the six months was $128.00. The increase in
business was 15%. And the car was reported running better than
when new.

A salesman for Devoe & Reynolds, varnish manufacturers, of
Brocklyn, purchased his own car and made such a success with it ‘that
his emplovers secured a Ford for another salesman. The cars have
enabled them to matenally inerease their commissions.

George I. Trimble, representing the Zymole Trokey Company, in
Brocklyn,increased his commissions 3% %in sixmonths’ useof the Ford
car,andstatesthattheaverage cost to himself is about 2 cents per mile.

Dr. Samuel E. Woody, of Louisville, Ky, gives thefollowing reasons
why he bought another Ford:

"Simple, easily understood, safz and reliable.

"“Will do as much as any other car, ard under worss conditions. .

*Consumes less gasoline, o1l and tires,

“Uniform service everywhere; fair prices and no tipping of employes.

"Depreciation much lower than other cars.

“My Ford costs less to run than any horse I ever had, and does twice as much work
as the two horses T used to keep.”

On the firm’s recommendation, a Milwaukee salesman for the Fox
Cutlery Company purchased a Ford car and now maintaine the
operating expense. He has not kept a definite aceount of same, as
it is very small.

A trifle over 2 cents per mile—2Y5 cents and 2% cents, respec-
tively—is what it costs M. A, Disbrow of Omaha to run Ford ears in
city and country. The company owns the cars and pays all expenses.

Ford cars prove economical for Flannery Bros, Pittsburgh,
funeral directors. They have two cars, one of which averages 85
iniles per day, the other 70.

“Business has nearly doubled since I bought my Ford,” is the way
H. Adler, 1314 Fran{ford Ave., Philadelphia, expresses his satis-
faction. Heis enabled 1o secure extra business {rom suburban towns,
and finds his cost per mile is only 2 cents.

Iorse hire and car fare cost Frank Ward, of Philadelphia, $509.50
for one year. He believes the Ford which he now drives will cut
traveling expenses approximately 3200.00 per year. His cost per
mile averages about fcents, not including depreciation nor interest
on the investment.

F. H. Derbel, 697 Drexel Bldg., Philadelphia, reports that the
average expense of five cars used by his concern is about 1 ceat per
mile, for running costs only.

The Philadelphia representative of the P. Lorillard Company,
wholeszale obacconists, owns two Ford cars. The company allows him
a flat rate to cover cost of operation. He has not kept a detailed
account, but receives the amount whether the cars run 10 miles or 100.
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A part of the army of Fords used by Bambergers, Newark’s (N, J.} big department house
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R. F. Kahler, salesman for the Philadelphia firm of C. F. Bonsor
& Company, reports that oil, gasoline and grease for his Ford car
cost on an average only % of a cent per mile. He owns the car, and
pays the operating expensés out of his increased commissious.

With the exception of gas and oil, two Cincinnati salesmen for the
Ohio Rubber Company, maintain their Ford cars out of theirincreased
earnings. No cost data is kept.

The figures given below are the actual expenses encountered by
Chas. A. Woerner, a salesman for the Diamond Match Company, in
Philadelphia, for one year. In that time he traveled 11,440 miles.

Garage charges, cleaning and stcrage ST RS R e .5145 00
624 gallons of pasoline. . P = et e MR R 1 )
14 gallons lubrnatzn,god L T A ORI Y o1 1L
Four new tires, . ... TR e e S e e a0
Oneret:readedtqre e T T S S D DSt Y
T T T R M A S I S T (R T .
Repairs on car. . R Tt PR 101 .
Six pounds of grease——only half used. . g5
Pennsylvania license for one year. . O N B T R SO« 11211
Driver’s license for one yea.r 2.50
ORI G o s #5505 s S o o oy SR i th g a0
BN CottPar TG ok e e s g B 4 A 2T0e

Manufacturers and Wholesalers

From Buffale comes an interesting table, showing the comparative
cost of two Ford cars in continuous service for one year. In addition
to the fact that the operating expences were low, the average cost per
mile is almost the same, being 2%5 cents for one car and 2% cents
for the other. Practlcally every item is taken into consideration
in arriving at this figure:

Trens CarMoa. | Car No. 2
Miles run. T L T PP E 12,447 11,256
(Gasoline (ga]s ) .................. y 718.5 686
IDaLOTINE COBY vy o e s v L £101 .66 % 96.96
TN o s e o e g v A 12..33 8.45
I T R 47 66 64 61
Tires (PePEITES i~ vl v v ievk v v s 9. 40 15.35
DRI w0 v e s i ek R e 26.64 30.98
Storage and washing .. .....v0veen 68.00 61.75
New equipment §3.12 36.50
Depreciation . . ... . Gk 205.8D 205 .80
Cost, including clcprcclat;on T 52451 522.37
Cou less deprediation..........., 318.71 316 .57
Cost. par mile, inc. depr. .., ... ... 435c 435c
Cost per mile, lesa depr, . .. ... Mg e
Miles per gal. of gasaline ., ....... 17.3 16.4

The above record was made by cars in tht: ervice of the American
Radiator Company’s Buffalo branch.

19
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“Costs are far less than when the salesmen traveled by rail, and
the business has increased one-third,” is the verdict of the Samuel
A. Crocker Company, Dental Supplies and Surgical Instruments,
Cincinnati, 0. This firm has used one Ford runabout for over two
years, and the average cost is about $3.00 per week. No itemized
records are kept, but the company 1s so pleased with the performance
of the first car that 2 second has been added, and 1s doing equally
well. On a former weekly expense report, amounting to $43.00, trans-
portation expense was cstimated at one-half. The salesman’s total
weekly expense for Ford travel ranges between $8.00 and $10.00.

Seventeen dellars was the computed cost of a Ford car used by ene
salesman for J. R. Patton Sons, makers of awnings in Cincinnati,
during a recent single month. A distance of BOD miles was covered,
making the eost per mile slightly more than 2 cents. The company
owns the car and maintains it.

The Padgitt Bros. Co.,of Dallas, manufacturersand jobbers of whole-
salesaddlery, purchase Ford carsoutright,and re-sell them totheirsales-
men on the installment plan,a method found to bevery successful. The
cars have been in use a short time, but are giving excellent service.

The records of four cars operated by the Loose-Wiles Biscuit Com-
pany, in four widely separated territories, over a three-months period
—April, May and June—show the following interesting comparisons;

Lower Morthern  Lower Cratral

Mithigen Kancas Tllinede Towne

B T T 19 28 40 31
IPaye AP v wieais Ty vh S s maia 25 52 4 52
MNumber towns made. ... .. .__ 27 124 254 254
Av.townsperday........... 4.7 5.0 6.4 4.8
Car amilbes, . caewii i nd b pmsimns 2344 1583 28188 3472.2
Bl e e B s 2081 051 2302 3557
Gallons. . a.aas 202 13D 167 .5 191

Gaso, | Mi. per gallon.. ., ... 11.2 12.8 14,5 17 .4
S e Y e £29.594 F17.55 R4 4 $M4.85

Gil JARUARES 2 coss v sus 31 32,5 05 47
R s v e 3.6% 4.70 4.48 5.60
DEOEEIRL v oy s wialiiny Sga(atny 22 .00 21 .00 43 5% 44 30
i o oy T R S T 3.08 2.80
Bepairst s aanssinarivnssi 3,35 .23 3,20 10,93
Mige. .., . R a W SagE 8 B_BD 7.00 6,35 23.95
o L e e S B s 67 . T4 56.50 8467 83.73
Av, costpermile. iv.u Farei = 3c 4¥5¢ 385c Lac

The superintendent and salesmen of the Llewellyn Iron Works,
Los Angeles, use a number of Ford cars. One of the salesmen made
the following report to his company:

14,400 miles eovered in 12 manths,

Averaged 21 miles per patlon of gasoling.

Operating ezpenses, including pasoline, oil, repairs and a new ser of
Tires At WHOlEEEIE PEICE. o i o i s s aleasins £ospi s o o Bl 000
L oy I T SN ST DO O oy, 5, T DO i E P

Thete have been no accessories or additions of any kind used on the
car during its 14,400 miles of travel, and the salesman states that he
has done nothing other than give his car the attention necessary w
keep it in perfect running order.

21




The advertising value of attractive and unigue body construction is employed
by The House of Crane, cigars, Indianapolis, Ind.

This candy maker of Indianapolis believes in the “gocd taste” of his delivery
equipment as well as in his product
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Two Ford cars operated by representatives of Adams & Kelly,
Omaha, makers of sash, doors, frames and millwork, turned in an aver-
age cost per mile of 1 cent and 2%; cents, respectively, for city and
country work. They consider the Ford a very good investment.

A car owned by the Mobile, Ala., agency of Ballard & Ballard,
millers, whose main plant is at Louisville, Ky., has the following
record for a three-months period:

Repairs IARAE i ad oAt s s e ate Laa i iend s s ie null AT
il and Gasolme L3 et )
Tires and misc, , il L llegas, o AN
| B0l 7T T SN e - gt N BT S PR i s )

LR o S im s B e o A P A T s e b D Ak L)
LG N N W I I Y e 2453
et e o I L PR S Y D A 3Yoc

The Milwaukee branchof the H. W. Johns-Manville Company buys
cars and re-sells to the salesmen. The salesmen are then zallowed
2 definite amount for operating cxpense, based on the tcmtory in
which they work.

The Hoffman-Billings Company, Milwaukee, does not permit
salesmen to use cars except on business. They find that the approx-
imate cost for upkeep, including garage rental, is $13.20 per month.

The Quality Biscuit Company, alsc of Milwaukee, keeps a complete
expense account and finds that the Ford makes a saving of 11%‘%} in
their traveling expense over methods previously employed.

The Omaha branch of the Burroughs Adding Machine Company
says: “We are very much pleased with the Forﬁ car and what it does
{or us, and would purchase no other for this work.” The Burroughs
office has had two Ford cars in use by their salesmen for two years,
and Is in a position to know whereof it speaks.

The American Lightning Rod Company, of Omaha, has had
Ford cars for some time. Yxpericnce has led them to conclude that
the Ford is the logical car for the work, on account of its reliability,
economy and prompt service, No detailed cost records are available.

A Tord car owned by Best & Russell, cigar manufacturers, of
Omaha, covers an average run of 1200 miles monthly, at an average
cost of 244 cents per mile. 'This company does not buy nor own
the cars, but loans its salesmen the money, which the salesmen
repay at the rate of $20.00 a month.

The Pittsburgh Water Heater Company, of Pittsburgh, has twenty
Ford cars, some owned by the firm and others by the salesmen. The
cars are used in city and general sales work, and have proved highly
satisfactory.

C. Gate & Company, manufacturers, also of Pittsburgh, owns 100
Ford cars, five being used in the Pittsburgh district. The average
of miles per gallon ie 17, while tires run from 7000 to 9000 miles.
The company owns all the cars.

The firm of Otto Eisenlohr & Bros., Cincinpati, manufacturing
tobacconists, owns and operates five Ford cars in its business at an

i3




Wholesale bread dc]i\'cr}f mcans fl'cqu'cnt slixps, crowiled traffic. Ye Olde T}'It’lc
Bakerie Co. found that Ford cars best met. this condition

Drelivery companies seek greatest service with least fnvestment and upkeep
so the Associated Merchants Delivery standardized on Fords
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average operating cost of $35.00 per month. They express them-
selves as being well satisfied by the work of the cars.

Running not less than hfty miles every day, sometimes more, a
Ford car owned by the John Deere Plow Company, Portland, Ore,,
turned in the small bill of $211.97 for a period of ten months. This
gives an approximate mile cost of 1749 cents, which is understood to
cover all expense. .

The K-W Ignition Company, of Cleveland, uses twelve Ford cars,
at an average cost of 114 cents per mile. They state that for prompt
attention to business, Ford cars are as necessary as the telephone,

The B. I'. Goodrich Company, famous tire and rubber manufac-
turers, uses Ford cars, and has the following to say regarding them:
“About eighteen months ago we purchased a Ford roadster and
equipped same with a delivery body. We consider this the best
investinent that we could have made for our delivery purposes, and
believe that a more economical car for service would be hard to find.”
This car is in use at the Goodrich Company’s Indianapolis branch.

The Livingston Manufacturing Company, household specialties,
Chicago, writes: “We now have twenty-four Ford cars in use by our
traveling men, and during the course of the next year we will probably
buy as many more. This is proof of what we think of the Ford for
traveling men. In many cases, we believe that a Ford car more than
doubles the eficiency of our men.”

The Washburn-Crosby Company, makers of Gold Medal Flour,
has an even hundred Ford cars in use. For a twelve-month period
the cost of operation and maintenance averaged $31.13 per month,
exclusive of insurance, depreciation and garage rental.

Wm. Taylor Son & Co., department store, Cleveland, O., says: “At
your request, we are glad to give our testimony as to the efficiency
of the Ford car. During the last three years we have purchased 26
cars, all of which have given us satisfactory service, and our con-
tinued repeat orders are evidence of our confidence in the Ford car.”

The Lincoln Fireproof Storage Company, of Cleveland, Ohio,
testifies: “‘Although what commendation we might offer concerning
the automobile known as the Ford—which has an unequaled record

 for dependability and universal service—will add but little to the

consensus of general opinion, we wish to advise you that we suill
have in daily operation one of your 1910 roadsters, which has, we
believe, an unusual record., This car has trawveled over one hundred
thousand miles with a remarkably small repair expense. "The original
and important parts of the mechanism are still giving good service.

“We also have:numerous other models of your cars in daily use,
serving in‘various capacities, One of your 1916 machines is now
satisfactorily taking the plice of horses, having been hooked up to
a large moving van by means of a fifth wheel, and is daily pulling
loads averaging two tons. This machine has been in service several
months without a sign of depreciation in any respect. The ‘Ford’
gives more for each dollar expended than any other machine used
by this company.”

23




92

Just as logizally as the antomobile replaced horse and wagon delivery, Ford ears have established themselves
as autgmobile delivery for these progressive Minneapolis establishments




THE FORD IN BUSINESS SERVICE

Nathan Plaut & Son, 'Cincinnati, dealers in boots, shoes and rub-
bers, have three salesmen using Ford runabouts with small samiple
bodies. They average about 60 miles per day per car, which costs
about $5.00 a week in the city and $7.00 a week in the country.
Minor repairs are done by the Plaut Company; others, when neaded,
are obtained at the ever-present Ford service station. The machines
are owned by the company and the expense of their operation taken
into account when salesmen’s salaries and cominissions are determined.
No detailed data has been kept on these cars.

The J. Henry Koenig Company, also of Cincinnati, coffee, teas and
spices, uses Ford cars for salesmen, and is pleased with the results
shown. The company carries all expenses on the car, excepting
gasoline, and in a year these amounted to but $280.00. It was esti-
mated that $70.00 would cover the salesman’s cost for fuel, so that
ofi a distance of 6,000 miles for the year, the cost per mile averaged
about 5% cents. These salesmen are on a combination salary and
commission basis.

Upwards of 17,000 miles have been covered by the 1914 delivery
car owned and operated by the U. 8. Coffee Company of Houston,
Texas, at a cost of less than 2 cents per mile. The first set of tires
returned 15,00 miles. They are perfectly satisfied.

Barr Bros., lignor dealers, Brooklyn, figure the cost of each car
at about 2 cents per mile, including upkeep and garage bill,

The Louisville Grocery Company, Louisville, Ky., uses three cars
at the following costs per month:

CarNo.1 Jan. 7 to July 1,1915. .................525.34 per month
CarNo. 2 Feb. B to July 1, 1915, ..., .c0vvrvn e oo 29,24 per month
Carda. I Apr- 2o July By 1915, .ot vcs v v 37.50 per month

The above costs include insurance for the full year, which makes
the average cost per month a trifle higher than it should be. The
company is highly pleased with the performances of its three run-
abouts.

The following Milwaukee firms own and maintain Ford cars for
use by their sales forces and in delivering. An average of thirty
to thirty-five miles per day is covered, but in none of these cases
1s a detailed expense account kept. The firms are all satisfied with

the work done by the Ford cars. s

Fowle & Sons B. J. Johnsen Soap Co.

Pine Lumber Company Geo. C. Mansfield Co.

Clark & Host Bloomfeld-Locher-Brown Co.
Pennsylvania Coal & Supply Co. Hoffman-Billings Co.
Armour & Co. Hubmark Rubber Co.

Kieckhefer Box Co.

Each of three salesmnen for Laabs Bros., also of Milwaukee, owns
a Ford car, and lkeeps a detailed expense account. It has been found
that the running expense of a Ford car is approximately $3.10 less
per week than that of a well-known big car.
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THE FORD IN BUSINESS SERVICE

Paxton & Gallagher, Omaha wholesale grocers, have used Ford
cars for city sales work for four years. Especially impressed by the
promptness and courtesy of Ford service.

Thirty-five Ford cars are used by the Smith-Lockwood Campany,
of Omaha, which considers them the only profitable motor car for use
on all kinds of reads in all parts of the United States. Several of the
cars are 1910 products and give as economical service as the later cars.

The Cleveland Provision Company, with nineteen Fords in its
service, finds that they are much cheaper than horses and buggies, and
more than twice as efficient.

Says C. 0. Kuester, of the Kuester-Lowe Co., wholesale cash grocers
of Charlotte, N. C.: “We have been operating two Ford runabouts for
the past two years. We think them one of the best investments we
have ever made in connection with our business.”

Over a seven-months period, the Ford car operated by Davidson
& Woelfe, whelesale grocers, of Charlotte, cost a total of $101.17, or
an average monthly expenditure of 314.45. The cost given here is
for everything that has been spent on the car. :

The Fleischmann Company, user of a large number of Ford cars
in many cities, finds that as trade-getters the Fords are more than
satisfactory and beyond expectations. This company uses thirteen
Ford cars in Cleveland, and is enthusiastic over the showing made by
the cars in their service.

The Phoenix Cheese Company, Pittsburgh, uses sixteen Fords in
handling its butter, egg and cheese business. The cars are owned
and operated by the company, but nodetailed record of expense is kept,

The Tasty Baking Company, Philadelphia, owns eight cars which
are used in the city and suburbs. The company bears the cost of
operating, and offere the salesmen an inducement toward careful
driving by allowing 6 cents per mile, and giving the men a bonus on
what they save out of that amount. A detailed record of the cost of
each car is kept by the company, and shows a cost per mile of 515
cents, including every item except depreciation.

Seven Ford cars are used by the Philadelphia office of Colgate &
Company. C. W. Haviland 15 selling agent for this company, and
statesthattheaveragecostofeach carisfrom 317.0010821.00permonth.
After a car has been used for some time, it is exchanged for anew Ford.

Allen & Lewis, wholesale grocers of Portland, Oregon, use twelve
[Ffords-and find that when every possible item, including garage bills,
insurance, depreciation and “incidentals,” is charged to the cars, the
running cost 1s still reasonably low, averaging about 61% cents per mile.

The firm of G. C. Morse & Co., San Fr-ancisco, dealers in seeda,
presents the following strong argument in favor of Ford cars for its
salesmen. Carsare being tried out in different portions of California.

*The salesman who travels in the northern part of the state has showed a saving of
forty cents per customer, comparing the expense of his Ford with that shown in the
previous year when the territory was coversd by horse and by train,  Thesalesman who

covers territory near San Francisceand travels into the S8an Joaquin Valley, shows a sav-
ing of €0 cents per custamer as against his record with horse and trainoneyear before,”
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A short time ago, The Pacific Hardware & Steel Company, San
Francisco, purchased three motor cars of a well-known make—and
thirteen of another brand, widely advertised. Since that time, a
number nf Fords have been installed, and the first sixteen cars offered
for sale at the best price to be had. The cars sold are replaced
with Fords,

Two Ford cars owned in Chicago by the Thomson & Taylor
Spicc Cﬁmpﬁny have run 5,800 and 3,?00 miles rcspcctively, and the
repairs did not exceed $2.00. Gasoline and oil give an average cost
of less than %4 cents per mile.

The Murray W. Sales Company, of Detroit, believes in the use of
Ford cars and feels that the use of the cars and the expense of the
same is a minor detail when the increased productiveness of the sales-
man through the use of the car is considered,

The Kiehl Apron Supply Company, of Detroit, finds that in twelve
months its Ford car was run a distance of 4,750 miles at an average
cost of 2410 cents per mile. Nearly half of the expense was for tires.

Singer Sewing Machine Company haseight Ford cars, for the Milwan-
kee office, but all were purchased second-hand. The salesmenown and
maintain the cars, but have not keptdetailed expenseaccountsforsame.

Meat Packers

Armour & Company, with salesmen in all of the important cities,
is one of the big users of Ford cars in promoting selling results. At
its Kansas City branch three runabouts are employed. The owner-
ship of these machines is held by the company, which also bears
the cost of maintenance. In Omal?a two Fords are used by Armour
city szlesmen at the average travel expense of about 3 cents a mile.

Swift & Company buys the car and resells it to the salesman on
monthly payments. There is a daily allowance of 6 cents to cover
depreciation and repairs.  Actual expenses, for which a detailed ex-
pense account is rendered, are allowed. These includeoiland gasoline,
tires, cleaning, storage, and fire and theft insurance. Theaverage cost,
for runniug expenses only, is about$23.33 per month. The plan is still
in a tentative stage, but appears to be satisfactory to all concerned.

The Cudahy Packing Compauy buys and re-sells the car on con-
tract. Thesalesmen are allowed $30.00 per month for expenses ou the
car, but do not keep an accurate account. The cost per month is about
#8.00 higher than when buggics were used, but theincreased territory
covered and theincreased business more than balance the extra gxpenee.

Morris & Company, packers, uses two cars in city work, at an
average cost of 334 cents per mile. This ﬁgurc, héwcvcr, fucludes
#15.00 per month for depreciation, which is much too high. This
concern also has one car in city sales work in Seattle. No detailed
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accountof its operating cost has been kept, but the placing of two more
Fords at the same point is sufficient evidence of satisfaction rendered.

These various records of cars in use by branches of the large meat
packing companies are representative of the experience of such con-
cerns with Ford equipment at their numerous other branches.
Wherever the companies have direct representation, which means
practically all of the larger cities of the country, Ford cars are carry-
ing their salesmen at tﬁi same low costs of operation and upkeep
shown above. Altogether these concerns have bought several hundred
T'ords for their representatives' use in soliciting business.

Oil Companies

A Ford car used for delivery work by the Cincinpati Oil Works
has an average cost per mile of 3% cents (estimated), No detailed cost
is kept. One country salesman uses a Ford runabout, purchased
for himm by the company, with the arrangement that he pay
back the cost by his gradual savings on the car. This salesman
assumes what repair outlay there is and the cost of running the
car is considered as his traveling expenses.

Three cars used by the Standard Oil Company, in Cincinnati,
give cost per mile averages of 5340, 475 and 4Y10 cents respectively.
The company buys all the cars and pays all expenses. The rate
given above includes depreciation and all cperating costs. Garaging
and repairing is done by the company.

The New York and Kentucky Company, of Rochester, N. Y.,
submits the following creditable record for a IFFord runabout used
by them:

Timcmn,...,... e e S e e e i e e S TR 29 dap
Days run.. e e T AR S e T T e A R NI e L e BB j0s
Miles run.. = AR L R N © e e S % 3
Gasoline, 424 gallons = S RN iVaen A £50.23
il Z?Eallom,cuél.‘.,..-.‘.........-...,.,..,,..A“...A 917
'l'ireu;x:ns:.”..,.,.,.,,.,,,_,,,..“._A__._.._..._..._.. 19 @0
g = S PR T R P e s SORR i N N i LA D . ¢
T e P M P (R T e PN O R e E b ]
Repairs, , R A AN PETe e 1 AN P R P ante e 11
Sundries. e T S e S e T T
Ml]cspcrgaﬂanufgasul:lu. R e N R o e |
Cost per mile, . ST TREE E, ORE EATR Py Wike
Cost per mile, each passcnger ‘ S

The following table is suppllcd by the Standard Oil. Company
(California) regarding three cars used by the Portland, Ore,, branch:
& Cnrzfie-'i CurN;-_li L‘nrN}:’;ﬁ.}

o days operated i vosvsen iniinnasn 2eh i 5

) R I e e e S 2934 3225 2986
Average miles per day 39.38 4H4.79 39.29
Gallons gasoline used. . ............ cirksd 157 237 183
Gallonsoil used. . .........counnn oot A 17.6 8.8 3.8
g TR R I S R 54e S%e 4c

The Valvoline Oil Company purchase the cars outright and pay
all the expenses of operaticn. In return, they expect the salesmen
to get results.
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Organizations

Some exceedingly comprehensive figures, showing the cost per mile
for operating Ford cars in various states of the Union, under variable
conditions, have been supplied by the American Baptist Publication
Society, with headquarters in Philadelphia. The figures are given
below, by States:

State . Chnst per Mo, Awv. Cost par mile
PVREIOE I Jair e sinie i i o b Bt s b A e A D L oc
PAUREENENNN & o 1 oo vt o e Tl nt gl msd o sl 144¢
1Y £ T R R A L N A 16.64 ¢
IR 15y 3 R S S S et OS2 | 13%¢
oy oG 3T S N et el S Sl e, KRt ) 16.60 2%
A LA N M e s L ) L 2%oc
R e TR R e T et T - 1 4c
- 5 TN ST e U oyl Lo el Mooty Ll AR & R A { B 3
R o v e i e e S AR F R F R T S S T&c
EORNECEICUE . & v 10 wis dows s s s 4 T R e 1790c
[ bst R B RS el . R o el N RRTEVICE Bl g 14%e
Cent. Qregon. , .. e

These machines, as will be noted, are used in all conditions of
climate and topography, and return an average cost per mile of only
27406 cents.

Public Service Corporations

The Union Gas & Electric Company of Cincinnati is so well
pleased with the work of its Ford cars and so entircly satisfied of
their consistent economy of operating costs that it has ceased to keep
a cost record on them.

The Detroit City Gas Company keeps a complete record of each
car and the expenses incident to its operation. The company retains
ownership of the cars. The expenses per car per month, covering a
very considerable mileage, are approximated in the table:

DepretiaBion,<; .. 5 - o nomseadot eat b i AAL IO TIY $13.88 per month
EOBUTRTITRGS . 0 %3 o7 28505 TR E 0y < F8 000 va el = b v s a1 00 PEP ShOATH
Gasoling.s.os oo vvoveirensnaivnrre. ... from $5.00 ta 12,00 per month
Cleaning, supplies and repairs serve to make the total monthly cost
amount to about forty or hifty dollars.

Six Ford cars in the service of the Columbus (Ohiv) Railway, Power
and Light Company, have the following excellent records:

ot E:

Mil fe A P Tata) Cost
Total Labor Mutetial Coat Per Mile
14,315 $178.38 £123.51 3301.89 Nhoe
12,410 169 .49 154 45 319.94 2ac
11,349 174.4 113.88 248,31 240c
3,345 29.37 5 30,12 Bac
1,596 21.87 2.25 24,12 1iae
840 12.81 12,84 1%
Av,cost permile is.......... AR R e anc

In the case of B. J. Potter, manager of the Okemos Independent
Telephone Company, Okemos, Mich., Ford performance has been
combined with a record for economy. He reports; “I have driven
12,657 miles since May 3, 1915, at an expense for repairs of 10 cents and
that was my fault. My Ford car is good for I{D,BOO miles the way I
take care of it.”
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TWELVE FORDS IN SERVICE OF THIS COMPANY

WASHINGTON, D. C.
ALL ON INSPECTION WORK. ALL RUNABOUTS, OWNED AND OPERATED BY COMPANY

COST OF MAINTENANCE OF CARS OWNED BY POTOMAC ELECTRIC POWER COMPANY

Cost

743

Gasoune [ oil T Supplies Licease | -
ot Con . | perGaL _Piu'u | Cost apen. | e ire ﬁgggn [ T | = :| Bes = Mainr.
. = i
377 .48 153 182 Bo8.45 | 320.47 | B 8.35 | $16.48 $10.87 | $2 .43 | 10896 |30.0194 | 3121.29

709

7215

86.50
84.68
§89.08

141

- 288
1953

40.30
48.00
61.94

4.72
16.08

1.12

52.12

79.18
4449

14,94
. 3.77

39.18
10.15
22,54

22.10
106.71
25.79

- 8995

10652
12253
11415

.0256
.0182

«0131

0252

0242
0296

200.77

185.56

194 46

4291
333 28
460.27
312.40
258.07
162.83
287.58
303.55
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MAINTENANCE ON THREE FORD AUTOMORBILES USED BY
BUILDING DEPARTMENT, CITY OF
COLUMBUS, OHIO

Repairs
Feb, . ! L0
7l AL L8O
Apil. 00
May....... 1.63
June. . 00
Jaly .. .10
August .00
Sept .. 1.40
Totale.ovns 5.95
Feb.. | .00
March. ... 75
April. ... | 2.3
May.... ... .00
P ks 3.26
i1 5 30
Angust 2.10
Sept. 00
Totaleucoys 8.76
June. 00
July. 00
JAugust .00
e .00
Toralissy .00
Grand Total] 14.71

AGAsouine | Che.

Srorage Exg{:nresc | Washing | Miscl. Gal, Cost | Q‘L Cost Mlcagc’ Tul-‘ii Pu':}c%l::ﬂd
21% | W0 | L0o 708 | 2 (293 1| 35| 250 13.08  3-12-15
5.00 00 | 3.00 1.60 | 46 |5.98 | 2 | .35| 700| 16.73
5.00 4.26 2.00 40 | 55 |75 | 634 98| 50| 19.79
5.00 .00 3.00 5 | & | 50T | & | 25| RS 1547
5.00 .00 2.00 oo | 35 (455 | 5 | .75 250 | 12.300:|.

5.00 .00 3.00 20 | 60 |7.20 | 93 143 | 850| 18.93
5.00 00 1.00 38 3 | 444 S g5 | 584 11.54
5.00 | 34,19 2.00 00 | 53 |742| 9 |1.35| 851 51,36

37.15 | 3845 | 17.00 9.75 | 346 W4.54| 43 | 6.51 | 5685 | 139.35
5.00 00 | 2,00 | 12,98 | 25 |3.25| 4 | 60| 350| 23.83 |3~ 4-15
5.00 00 3.00 1.60 | 45 |5.85 | 734 1,13 | s8L| 17.33
5.00 4,23 2.00 A0 | 39 |5.07| 6414 98| &44| 20,03
5.00 .00 3.00 75 | 45 |5.85| 6M 98| 600| 15,58
5.00 .00 2.00 g8 | 32 [4.06| & 7| .80 | 525 16.07
5.00 00 | 2.00 93 | 31 [6.32| 1 | 165 664 15.99
5.00 00 | 2.00 35 | 44 [535| 9 | 135 685 16.15
5.00 .00 1.00 00 | 26 [3.64| 514 B3| 366| 10.47 |
40.00 4.25 | 17.00 | 17.75 |307 [9.29 | 36 | 8.42 | 4415 | 135,47
3.40 L00 .00 7.40 | 10 |1.30 14 08| 250| 128 | 6-11-15
5.00 .00 2.00 .00 | 19 |2.28 | 33 53| 250| 9.81
5.00 .00 1.00 35 |17 |2.08] 37 49| 196| B.52
5.00 .00 .00 00 | 24 |3.36) 4| 60| 363| 8.9
18.40 .00 3.00 7.75 | 70 [9.02] 11 [1.70 (1059 | 39.87
935.55 | 42.70 | 37.00 | 35,25 |723 P2.85 | 110 |16.63 11159 334.69

| |

REMARKS

| Averape expense,

cost per mile289p¢,
16.4 miles per gal.
gas.

Average expense,
cost par mile 314,c,
14.3 miles per gal.
gas.

\verage cz(pcnue,

cost per mile 34,
15.1 miles per gal.

£a5.

Average expense,
cost per mile for

3 cars 3c.
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COST OF OPERATION OF FORD CARS (PER MILE) FROM DATE OF PURCHASE TO JULY 31, 1915
SOUTHERN CALIFORNIA GAS COMPANY, LOS ANGELES, CALIFORNIA

How Used

Location

Runabout............
Bervice Car. .cvasiveun -
Runabout. ...........
Runabout. ,.......
Bervice Car, .. vuvsie
Bervics Cary it ias
h Service Car...... s
Runabout. ...
Run;bout ............
! Runabout. ..........

Pawoli.ooaiins
Patrol...iviveens

Bl i

T L e R
Gardela, cons viniisaners

Los Angeles...ocivniciumcrianss
Low Arpplel s vt s mninge s
Rawepeideny oo Daviiainge
Riverside.. ... R s
San Bernardine. . .......coon..o
San Bernardino. . .......enennn.
Lo AnREs: o ose o tisnasent
Los:-Angelek, .. o ioniswianensios
Midway Line; <o T idiaaziaaa,
Midway Lire. ... T o
NIAWEY Ea: o ians e soamniis
Midway Bing. i o ivicas s

Jﬁlﬁﬁgfs __G:tﬁ's'::ﬁe o e and Tubes Repeies | Tﬂ:‘ﬁﬂ‘
25912 | 14.92 .0153 .0147 .0285 .0585
12185 13 .45 0169 .0065 L0111 L0345
16530 20.90 021 L0064 0065 L0250

7090 13.48 0133 .0158 0174 0465
17890 14.66 0207 L0104 .0239 0550
9557 16.62 0120 0059 L0163 0342
16747 13.73 0215 .0106 0116 0437
23600 14.4% 0172 .0075 0114 0361
1632 18.58 0053 L0035 ° L0033 L0151
23661 17.83 0135 D088 0164 0387
20013 16.20 L0134 0060 .0292 L0486
10978 15.62 0108 0107 0463 L0678
2839 14.20 .0070 0066 L0113 0249
1527 15.27 0069 L0138 0136 0343
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| ' I|I
| MILWAUKEE WATER DEPARTMENT—METER DIVISION ;
‘ MAINTENANCE COST RECORD OF AUTOMOBILES—AUGUST, 1915 Il
| a i 1i:
| T v ACTUAL COST INCLUDING DEPRECIATION* il
| s e || Monge s ol | ; B |
Il a Mfiles zallon Miles Par o air an N | ota Cas t 2y Taal i [
:: I]r? s‘i: I Nfi".hurl C(?]:loa g “Gl':l.iol')n (%il,sf}:‘s. ﬁ'[elpac Etpd. | ey I| E;ﬂ_l | Dayt Pc??[tﬂz Depreciation C?:t Pe(;(li\-"llﬂe |
| = : ] -
[ 25 4 42 18.4 $4.06 it S e ) $a06 | 5 .16 |5 .00 5 R.28 £12.34 B 017 |
25 702 39 1.0 3.79 | $66.59 70.38 | 2.81 .10 8.42 78,80 Al .
I 25 1006 16 21.8 4 49 1.60 18.05 .72 018 i2.07 30.13 029
| 35 673 38 154 | 19 2.95 | 811.9 | 6.68 27 01 8.07 14.75 009
f 100 3135 165 18.9 14.07 7114 11.96 99,17 .99 033 36.81 136.01 041
; | | Average
:I *Depreciation is figured on a basis of 40,000 miles percar
|E P :
. TOTAL ACTUAL COST TO AUGUST 31, 1915 i|
; - — e . - — :.
i' | Fuectinned | S Milepe Acggréost C.n:‘;’f:ﬁile i
| —
| A e A A R A e 1-30-14 11,433 $438.75 3 .038 I:
|5 Ford car.. .. ... 2-10-14 12,014 404.75 033 i
| |
!' B s o o S S e 2-18-15 6,081 . 105.33 017 |
| BORL o s i n b et S A A L 5- 7-15 .37 44,73 012 ‘
'_ Totals...... J 33,075 993 56 025 I
[ —— |
L — - =
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One of the most complete details of expense, and the method of
arriving at an absolute cost per mile when all expenses are figured
in, is furnished by the Puget Sound Traction, Light and Power
Company, Seattle, and is given in full below: '

Meodel T Torpedo Roadster, purchased from the Ford Motor Company, Seattle.
| The following data covers a period of 160 days,

|
|‘ Ner ek Belivael. o 4 s st shpmiba s ek e s $569.00
Fquipment, .o ovuvi e e e 21.95

| R 1 ¥ e R e B A e A e A R A A R A 58RO
Operating Expenses

INTEREST AND DEPRECIATION:—The cost of the machine, minus the tires,
which are an operating expense, is 3606.05. Figuring that the machine will depre-
ciate its full value in 30, miles, during three years' time, which is an extreme
estimate, the depreciation per mile 15 2.0 cents.

47, interest on $606.05 for three vears equals $72.72, or a cost per mile, for in-
terest, of 0024, This gives, 28 the grass cost per mile:
[
|
|
|
|
|

[ Tires—Smooth tread ) Cost per mile
‘ Twre WL n o nincess $23.40
| wo SO I e sk s 31.50 $0.0074
i Gasoline, 204 gallona....._... 47.15 0.0030
i Lubricants. '
6 pallone Gk, - < 5t at ko 4.30 :
TR v 1 e o A 35 0.0008
{ Grﬂ:hilc...............'.... .20 %
™ Iwﬁl:yeo:;a % ol
ire repair, spark plug porce-
i SRR AT : 0.0003
|
| Total os ovini sunnstsbie:  BHOBBE £0.0185
GREOIINE BVEFAEE s 1 s o v s b mppwsy i vn s vaieu s e s o B0 ATHIEE . pET gallon
1 Ofl average....civvuueiiivearersnenvnsaseess. 980 miles per gallon
Daily AVeraBe, i coversruoncnrrenseeresanssnssss 36.75 miles per day
| v QAT G e s e b e e Tp g e et 68 cents per day

Operating, ... oosnerevensnesonver B0.0185 per mile
epreciation. . . ... .avaa. s .. 0.0202 per mile
4,7 T2 ) S veeos 0,0024 per mile
Total average cost. . ......... . ..... 500411 per mile

The large place which the Ford fills in so important a line of work
as the handling of the United States mail is shown in the following
ietter from I. I. Watters, a mail carrier in Louisville, Ky

“T have used a Model T car for five months, and have driven it nearly seven thousand
miles. Itis one of the six cars used in the collection and delivery service at the Louis-
ville post office. My route covers 39 miles of streets, a great deal of it being very
rough. The distance from my home to the office and back i3 7 miles, making a total
of 46 miles a day. :

“The machine is a little wonder, havinz performed so satisfactorily in all kinds of
winter weather, snow, ice and slush, that I must say from my own experience and ob-
servation, the Ford is mighty hard to beat.

“Have spent only $1.70 for repairs in 7,000 miles running and have done twice
the work I formerly did with the horse and wagon. My expense on horse and wagon
! equipment was from $20.00 to $22.00 per month; on the Ford it has not exceaded
‘l %3700 per month to date, $10.00 for gasoline, $1.50 for ofl and $15.50 for tires and
| :

I|

lights.”




- "l
. |

The Ford car has solved the delivery problem for E. E. Atkinson & Co.,
of Minncapolis

Very artractive Ford delivery cars in the service of one of
Chicago's largest establishments
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The Pioneer Telephone and 'Telegraph Company of Oklahoma
City has kept an accurate detailed account of each car owned by
it from the date of purchase. Bpace prevents the printing of
these records in full, but the following table gives an idea of the
completeness with which items are accounted for. Here, only the
average of averages is given. These are obtained by takmg the
record of each cay, covering six-month periods; obtamlng averages of
all the cars for each period, and finally securing an average of all
the perinds:

ltems "
Gallons gas used . G i e s s s e, WRTY M
Av, miles per gailnn gas ................. A P 16.0

Gallons oill used . . .............. E o A A W v G B e SR 2 3.5
Average miles per gﬂHon ol - X s
Taotal cost, oil and gas
Tatal days in use, !
Total days not in use {not nefd(-'n)
Total days not used (@ut af order}
Average cost per day in use,
Average cost per day available. . s e T e e i
Averape costperday owned. ... ..ol e i
Repairs (tlrcs;‘ ; S
Repairs {Dthﬁ!‘TT!anrc‘}) T e e e
Total costpermonth. . ..., \ovininrinare.
el e e ol s e S e O e RS R
Avarage mileage per day used
Average mileage per day available. .
Average mileage per day owned .
Average cost per mile. &
These figures, then, gwe the average" obtained b}f observmg
the work of twelve cars over a pericd of three and one-half years,
under all kinds of service, weather and geographical conditions.
The Houston (Texas) Gas and Fuel Company owns and operates
two Fords, one for distribution and one for complaint work. No
record has been kept on the complaint car, a 1913 product, but it
is still rendering perfect service at the rate of seventy miles per day.
The distribution car, new, gives 20.4 miles per gallon, and costs about
144 cents per mile for all items of operation. _
The Misscuri & Kansas Telephone Company, Kansas City, buys
the cars and retains ownership. Careful accounting shows the aver-
age cost of operation to be $63.53 monthly, including gasoline, oil,
repairs, tlires, insurance, interest on the investment and depreciation
figured on a three-year basis. This cost is based on an unusually
high mileape.
Une of the large tr:rlephone commpanies has compiled figures showing
its Ford operating costs in seven Indiana cities. This expense re-
port Covers gasolme 6il, repairs:

Auburn.. ...... 14 months service 9166 miles 196 cents a mile
P [ R .19 months service 26211 miles 2% cents a mile
Peru, . o« ..13 months service 16518 miles 134 cents a mile
Shelb}rvxﬁc .o, 7 months service 11254 miles 1 cent a mile
South Bend.. . 10 months service 11802 miles 195 cents a mile
Tarre Haute, .- .. . ... 8 months service B719 miles 15 cents a mile
Washington. . .. . 16 months service 17626 miles 1945 cents a mile
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I 3Iilwaukee
Novelty
DyeWorks

Milwaukee Novelty 1Dye Works advertises “'The house with the reputation.”™ This
Ford delivery ear had run over 75,000 miles when this photograph was taken

Prompt delivery service is all-important for the laundry and dry-cleaner
So the Pern Laundry uses Ford equipment

LES
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Private Service Corporations

Salesmen for the Ssanley Laundry Company, New York City,
purchase cars from the company by the weekly installment plan.
While buying the car, and afterward, the company allows a fixed
amount each week towards operating expenses, regardless of what
the actual cost may be. Carsowned by the company are operated byit.

The Milwaukee Novelty DyeWorks has a 1911 Ford car, which has
seen continuous service as a delivery wagon. Including two over-
hauls and 18 tires, the replacements and repairs necessitated by a run
of 72,538 miles amounted to $382.95, or a cost for upkeep alone, of
approximately 14 cent per mile, On this basis, the total cost of
gperation and maintenance should be well under 3 cents per mile.

All the year ‘round, Ford cars serve the Fairmont Creamery Com-
pany of Omaha. The men prefer using the car to riding on trains,
and although the cost per mile is a trifle more, the greatly increased
business more than makes up for it. This company turns its cars in
at regular periods and replaces them with new ones, thus keeping
aperating expenses down to a minimum. - '

"Three cars used for delivery work by the Pittsburgh Coat and
Apron Supply Company, Pittsburgh, a., average about 300 miles
per car per week, with an average of 18 miles per gallon of gasolire,
Depreciation has not been figured, for cars in use four and five years
are still rendering excellent service,

A fleet of sixty Ford cars handles the delivery of the People’s Bread
Company of San Francisco, Detailed information of the running
expenses is not available at this time, but the expectations are that
before very long, the number of cars owned by this company will-
pass the hundred mark. The cars are rendering good service.

The News Publishing Company, of Charlotte, N. C., is unable to
furnish any itemized statement of operating costs for Ford cars, but
states that the expenses-are exceedingly reasonable aud that the
delivery car is highly satisfactory in every particular.

Retail Service ..

The J. K. Orr Shoe Company, Atlanta, allows its salesmen 714
cents per mile for all expenses incidental to the operation of the car,
including depreciation, They figure this amount will charge off the
cost of the car in about thres years.

The W, C. Munn Company, Houston, owns and operates a 1914
delivery car for about 3 cents per mile.

The car of the Haverty Furaiture Company, also of Houston, is
owned by the firm, but the driver pays the operating expenses,
probably from a definite allowance., [n 17 months, the repair biil
was but $6.85; the tires gave 6,000 miles of service and the mileage
per gallon was 18. Total cost, about 124 cents per mile.

Ed, Kiam, Houston, has two Fords, owned and vperated by the
firm. The two cars took the place of four wagons and six horses at
about 134 cents per mile, a much lower cost per car than one horse,

11l
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Tord flexibility and utility replaced a stable of de luze horse and wagon equipment for this big Denver stors
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Kerr, the Florist, of Houston, operates a 1911 delivery car, In the
sevual years of its usage this car has shown an average cost per mile
ranging between 1% and 3 cents a mile.

Although the Ford owned in Houston by the Carter Music
Company, was handled by many different drivers, ﬂm depreciation
was very low, and the cost per mile about 19 cents. They
find it much cheaper than a horse, and intend to buy another car.

C. L. & Theo, Bering, Jr., Inc., a Houston firm, swns two Ford
delivery cars, and finds the cost low, being about 2 cents per mile.

Silz Bros. provisiondealersof'NewYDrkCit}f,cstimatathcco.-,toftheir
Ford car at 2 cents per mile, including depreciation, garage, upkeep.
{ The Bomar-Summers Hardware Company of Louisville, Ky., con-

verted an old Ford into a delivery truck. In three months operation
it proved it could do the work formerly done by two horsesand wagons,
and runs an average distance of 100 miles per day. The firm finds
that, after making liberal allowance for depreciation, gasoline, oil and
tire service, the average costfor operationis about 2 cents per mile.

T, I. Halstead, city salesman for A. B. Cuarrie, Coal & Coke, of
Omaha, testifies: “Tt would be a very great hardship to get along
without a Ford now, 2z it enables me to accomplish results which 1
otherwise could not obtain. The cost of operation, not including
tire expense and depreciation is not greater, if as much, as car
fare. 1 certainly feel that the car is something every city salesman
could well afford to have.”

The Midland Glass & Paint Company, Omaha, says: “We have
used several Ford cars in connection with our quick delivery
department, and touring cars and runabouts in the sales department.
In every tase they have rendered more satisfactory service than we
anticipated when the purchases were made. We are much pleased
with the results obtained from the use of Ford cars.”

The two cars used in Philadelphia by the Witte Brewing Company

“cost an average of 2 cents per mile to run. This figure does not include
depreciation, insurance or garageexpenses, butthefirm believes that the
cost of the cars is taken care of by the increased efficiency obtained.

Baker&Hamilton, SanFrancisco, heavyhardware, usesten Fordcars.
Some are owned by the firm,others by thesalesmen. They make a defi-
nite allowance of from $45. 00 to $60.00 a month, to cover all expenses,
this allowance being regulated according to the territory traveled. This
firm has standardized on the Ford and will use no other make of car.

A number of Seattle firms supply their sales forees with Ford cars,
among them being, Seattle Hardware Co., Western Dry Geods Co.,
and Lowman & Hanford Co., stationers. The last-named operates
a Ford car for about $23.00 per month. _

F, W. Tielker, a wholesale stone merchant of Fort Wayne, Ind.,
submits this report: “538.00 repair bill in over 60,000 miles of traw:l
is the result of two years’ experience with my Pcrd My business
takes me around the country considerably, and my connection with
road supervisors causes many trips with six or seven passengers.”

-
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A detailed expense account is furnished by Joseph Palm, 314 Page
Street, Toledo, Ohig, the principal points of which are given below.
The car is used for dellver}f purposes, and a complete itemized account
of every cent expended is maintained, under the date the expense was
incurred.  Only the main items are given here:

Satnling, 3055 Galloe oo eneiimsi ot v v evaseassis e ss il 5135
O, 3T allons » oo uwne s b ot S A A AT | S e
Rrredse, d Polide. i vens e e i d s id h S LA as e Rl eh b b 40
E3il s Ykt Nonk, Dgalt, i o 3 cninnid v s b ot Bl vps naaee 4 07
bl 50 L ) ) DR U M S S RSP S G 1 2.
DT PRI i 6 (5 556 5 ars S rf Bhels Vv B dw's v Gk G S0 637 5.33

Total OpEratunE Cofe idn i s 4 vz Tnala s v diaws Pl us's $#168.22
l)cprectatmn first year, 20% OF SOBL. i i swar s pusssn oo b 127 .27
License..... ... TR G St Sl MRG0 )

Totalicost Jor Yhe Fear cowens v ans i i v € Eav it b diat yaiv 300.49

Mileage for the year, 840G miles.
Average per day, 23.33 miles.
Average cast to operate Fonl delivery car, permile.............. .. Zc

A. Grossman & Son, Chicago, IIL.—“Qur delivery proposition has
always been a big one and was never solved until we put in a
Ford. Qil, gasoline and tires coet about $15.00 a month, but the
advertising benefit we receive is worth zall of this. We bought a Ford
car so that we could receive the most service for the least cost, We
have received this and are well satisfied.”

The Henri Hanause Co., also of Chicago, 1lL.—*Ford cars are the
most handy for qulck dehvenes insuring reliable service. We could

' not, under any circumstances, take other cars for our use.’

C. J. Guderyahn, Chicago, IIL.—“We have teday ordered another
Ford delivery car, and do not see how we ever got along without
one. Our first car does the work of two horses, and the upkeep is
far below the cost of horses and wagons. Ford service cannot be beat.”

Over a period of three years, two Ford cars owned by the Gould
Company, Portland, Ore.,, have been operated and maintained at
&n average cost of $28.40 per month.

The three cars operated by Buckley & Heorton, real estate dealers
in Brooklyn, are each charged with $47.66 per month to cover all
costs of upkeep and depreciation.

The Bankers’ Realty Company, Omaha, has four cars which show
an average monthly cost per car of $20.52, including gas, oil, tires,
repairs, insurance and storage. Estimates place the mileage at
1500 miles per month, and the cost per mile at about 1% cents.

The French Benzol Dry Cleaning Co., of Cincinnati, has the
following record of Ford cars used alongside various other makes of
automebile delivery equipment: “Cur experience with three of your
cars for the past two years has been very sa‘tlsfactorv n our dc:lwc:ry
department. Comparing the upkeep with that of several of our
other makes of cars, we find the cost at least 20% less for oils, etc.,
and about 30% less for tires.”
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Summary

Consideration of the testimony already offered paves the way to a
number of definite conclusions,

The most evident one, common to practiﬁally every case, is the
extremely low averape cost per mile for operating Ford cars in the
commercial figdld, Taking a general average of all the averages,
including the highest and the Fowest, the cost to operate and main-
tain Ford cars will not.preatly exceed 2 cents per mile.

Another conclusion, almost axiematic in its simplicity, is the truth
that a deiver can make a car record look good or bad. An example
of this is found in a jetter from the Western Dry Goods Company, of
Seattle, Washingtou, a paragraph of which is given below:

“A car which was operated by a driver who took little care of his machine, showed
an expense for the first seven months of §331.01. Realizing that this car was being
misused, it was traisferred to another salesman. The expenses for the next seven
months just completed, amounted 1o 8171.55. The mileage in both cases was the same
and was made over the same kind wof tcr’rl!ur}'. The carc of the secoad driver saved
$200.00 in seven monthe.”

Many of the high costs per mile are due to the first kind of drivers,
who fail to observe the requirements of the cars or the rights of their
employers.

So far as the arrangements between business concerns and their
salesmen or other employes using cars for company business is con-
cerned, it will be found that some basis of investment and operating
cxpense adjustment similar to those outlined in the foregoing pagesis
in effect. Without conclusive examples, it appears that best results,

especially in careful operation aud general satisfaction, will be obtained '

where the car Is uwoed by the salesman, and a fair allowance, based
on former traveling expenses, is made by the firm to cover operating
expenses. 'The natural increase in business done will usually pro-
vide the salesman with the additional income to cover depreciation
and provide for subsequent cars at intervals of three or four years.

The plan whereby the company retains ownership and also pays the
expenses is the least satisfactory, from a gencral viewpoint. The driver
will often be leas careful in his use of the car, be more prone to take
chances and will return s much higher cost of operating expense.
Unless there is a definite rule requiring the company cars to be in the
garage at a certain hour, more or less “Joy-riding’’ on company gaso-
line and tires is likely to result. The prohibitien of this use of com-
pany cars is sure to arouse dissatisfaction in some quarters. For
this reason, the ownership of the cars by individuals seems to be best.

However, after all is said, the man familiar with Ford cars comes
back to the original conclusion, that for work or play, and especially
in business, under all kinds of road and weather conditions, in East,
West, North or South, the Ford car is the one reliable, economical,
readily understandable automobile for meeting every demand, Low
first cost, low cost of operation and maintenance, and extremely low
rate of depreciation make the Ford cars a paying investment in
business service.
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Ford Runabout— Low first cost, economy of upkeep, small depreciation and unlimited
service for city or country, All Ford cars seld {. 0. b, Detroit

Ford Touring Car—A utility and profit-maker of everyday performance
All Ford cars sald £ o b, Detroit

St
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The Ford Coupelet—Permanent top with sliding dplatc glass windows. A ruomy
-passenger car of the utmost comfort and convenience for every
day in the year. All Ford cara sold f. e, b, Detroit

‘ The Ford Sedan combines the charms of a spacious enclosed family car with Ford

qualities of low cost ininvestment, operation, upkeep. All Ford cars sold f. o. b. Detroit
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The Ford Town Car—All Foril cars sold f.a. h. Dermir

Ford Chassis—Chassis equipment includes hood for motor, fenders, fender shields,
running boards, two side lights, two head lights, one tail light, horn
and set of tools.  All Ford cars scld f. 0. b. Detroit
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Specifications

Axles—Front axle of I-beam construction, especially drop-forged
from a single ingot of Vanadium Steel, insuring the highest quality
of axle strength obtainable. Rear axle zlso of Vanadiom Steel and
enclosed in a tubular steel housing, The Ford differential is of the
three-pinion bevel type; all gears are drop forgings made of Vana-
dium Steel. ¥

Bodies and Capacities—TFord cars are furnished with five styles
of bodies—Runabout, for two passengers; Touring Car, capable of
carrying five passengers; Coupelet, two passengers; Town Car, six
passengers; Sedan, five passengers,

Brakes—Dual system on ali Ford cars. Service brake operates
an the transmission and is controlled by foot pedal. Expanding
brake in rear wheel drums serves as emergency brake. It iscontrolled
by hand lever on left side of car.

Carburetor—¥loat feed automaticwithdashadjustment. Specially
designed o give maximum power, fexibility and easy starting, with
ceconomy of fuel consumption.

Clutch—Multiple steel disc, operating in oil,

Control—QOn the left side of car, Three foot-pedal controls, low
and high speeds, reverse, and brake on the transmission. Hand lever
for neutral and emergency brake on left side of car. Spark and
throttle levers directly under steering wheel.

Cooling—By Thermo-Syphon water system. FExtra large water
jackets and a special Ford vertical tube radiator permit of a contin-
uous flow of water and prevent excessive heating. A belt-driven
fan enclosed to give the highest ceoling efficiency is also used in
connection with the cooling system.

Eguipment—All Ford cars arc sold completely equipped, except
speedometer—no cars will be sold unequipped.

Final Drive—Ford triangular drive sysiem with all shafts, uni-
versal joint and driving gears enclosed in dust-proof and oil-proof
housing. Direct shaft drive to the center of the chassis; only one
universal joint is necessary. All shalts revolve on roller bearings;
a ball ant‘i socket arrangement in the universal joint relieves the
passengers of all shocks and strains caused by the unevenness of the
road. The final drive of the Ford car is patented in all countries.

Gasoline Capacity—All Ford cars have cylindrical gascline
tanks of 10 gallons capacity mounted directly on frame under front
seat. Lubrication—combinarion gravity and splash system. Oil
is poured into the crank case through the breather pipe on the front
cylinder cover. All moving parts of motor work in oil and distribute
it to all parts of the power plant.

Magneto—Special Ford design, built in and made a part of the
motor. Only two parts to the Ford magneio, a rotary part attached
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SpﬂCiﬁcatiOIlS—Con!mmd

to the flywheel and a stationary part attached to the cylinder casting.
No brushes, no commutators, no moving wires to cause annoyance
on the Ford magneto.

Motor—Four-cylinder, four-cvcle. Cylinders are cast en bloc
with water jackets and upper hall of crank case integral. Cylinder
hare is three and three-quarters inches; piston stroke is four inches.
The Ford motor develops full twenty horsepower. Special Ford
removable cylinder head permits easy access to pistons, cylinders
and valves. Lower halfl of crank case, one-piecepressed steel extended
so as to form bottom housing {or entire power plant—air-proof,
oil-proof, dust-proof. All interior parts of motor may be reached by
removing plate on bottom of crank case—no “tearing down' of motor
to reach crank shaft, cam shaft, pistons, connecting rods, etc. [Ford
Vanadium Steel is used on all Ford crank and cam shafts and con-
necting rods. : '

Springs—Both front and rear springs are semi-elliptical trans-
verse, all made of specially Ford heat-treated Vanadium Steel.
Ford springs are the strongest and most flexible that can be madc.

Steering—By Ford planetary reduction gear system, Steering
knuckles and spindles are forged from special Ford heat-treated
Vanadium Steel, and are placed hehind front axle.

Three-Point Suspension—Each of the Ford units is suspended
at three points of the chassis. This method of suspension insures
absolute freedom from strain on the parts and permits the most
comfortable riding of the car body.

Transmission—Special Ford spur planetary type, combining
ease of operation and smooth, silent running qualities. Clutch is
s designed as to grip smoothly and positively, and when disengaged
to spring clear away from the drums, thus assuring positive action
and maximum power.

Unit Construction—There are four complete units in the coa-
struction of a Ford car—the power plant, the front running gear,
the rear running gear and the frame.

Valves—Ioxtra large, all on right side of motor and enclosed by
two small steel plates.

Wheel Dase—One hundred inches; stundard tread, fifty-six
inches. All Ford cars will turn in a twenty-eight foot circle. This
feature is of great advantage while operating in crowded thorough-
fares.

Wheels and Tires—Wooden wheels of the artillery type with
extra heavy hubs. Only tres of the highest grade are vsed on
Ford cars. Front, thirty by three inches; rear, thirty by three and
one-half inches.
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Ford Factories

and Branches

Ford Factory, Detroit Parené Plant
Capacity 750,000 cars annually

Ford Factory, Ford, Ontario, Canada
Capacity 50,000 cars annaally

* Ford Factory, Manchester, England
Capacity 25,000 cars annually

American Whelesale Branches

Albany—346 Broadway
Atlanta-—465 Ponce de Leon Ave.
Buffalo—2495 Main St.
Cambridge—d400 Brookline St.
Charlotte—212 East Sixth St.
Chicago —-3815 Wabash Ave.
Cincinnati =660 Lincoln Ave.
Cleveland—11610 Euclid Ave.
Columbus—427 Cleveland Ave.
Dallaz—2800 Williams St
Denver—920 5. Broadway
Des Moines—101 5. E. 5th 5t
Detroit—1550 Woadward Ave.
Fargo—509 Broadway
Houston—4008 Harrisburg Road
Indianapolis—1315 E. Washington
St.

Jacksonville—I16 Easc Ashley St

Louisville—2400 South Third St
Menaphis—495 Union Ave.
Milwaukes 411 Prospect Ave.
Minneapolis—420 North 5th St
MNew Drleans—2120 Canal St.
MNew York—1723 Broadway
Oklahoma City—900 W, Main St.
Omaha—1502 Cuming St.
Philadelphia—2700 N, Broad St.
Pittsburgh—-5000 Baum Blvd.
Portland—481 East 11th St.
St. Louis—4100 Forest Pack Blvd.
Sgl Lake City—230 West Temple
e
San Antonio—221 W. Commerce 5t.
San Francisco—2905 21st St.
Scranton—3401 Wyoming Ave.
Seattle— 724 Fairview Ave.

Kansas City, Mo.—1025 Winchester
Ave.

Long Island City—564 Jackson Ave.

Los A 1 2060 East S h S¢t.

Spol 1501 W. Third Ave.

Washington—451 Pennsylvania
Ave. N. W,

Wichita—218 W, Douglas Ave.

Foreign Branches and Service Stations

Bordeaux, France—Place Sainte
roix

Buenos Aires, Argentina—752 Peru
Calgary, Alta.—127 E. 11th Aye.
Hamilton, Ont—74 John St.
London, Eng.—55 Shaftesbury Ave.
London, Ont.—680 Waterloo St.
Manchester, Eng.—Trafford Park
Melbourne, Aus.—153 Williams St.

Montreal, Que.—119 Laurier Ave, E.
Paris,France—=el Rue de Cormelllcs
Saskatoon, Sask.—1st and 25th Sta.
5t. John, M. B.—Rothesay Avenue
Torento, Ont.,—672 Dupont 51.

Vancouver, [B. C.—1531 W, 15th Ave.

Winnipey, Manitaba—Paortage Ave,
at Wall St.

Foreign Department
1136 Whitehall Bldg., 17 Battery Flace, New York

There are Ford Agents in all principal cities and towns throughout
the entire country

SECOND FOATION T-3.47-250w




FORD MODEL T ONE-TON TRUCK

Price 3600, f.o.b. Detroit

Equipment includes hood for motor, front fenders, stepping boards, two side lights,
two head lights, one tail light, horn and set of tools



Specitications of Ford Model T One-Ton Truck

Axles—Front azle of I-beam construction, especially drop-forged from Vanadium Steel, insuring the
highest quality of axle strength ebtainable, Rear axle also of Vanadium Steel, and enclased in & tubular
stee] housing. The diferentialis of the twopinion type: all gears are drop-forgings made of Vanadium
Steel,

Brukes—Dual system, Service brake operates on the transmission and {a contralled by foot pedal.

Ezpanding brake in rear wheel drums serveaas emergency brake, 1tis controlled by hand leveron left side
of car,

Carburetor—YFloat feed automatic with dach adjustment Speeislly designed to pive maximum
power, Aexibility and 1oy starting, witk eovmarmy of fuel cantumption.

Clurch—Multiple steel disc, operating in oil

Contral—0n the left side of car.  Three foct-pedal controls, low and high speeds. reverse. and brake
on the trasmission. Hand lever for neutral and emerpeney brake onlefr sideof car.  Spark snd throtile
levere directly under stesring wheel.

Cooling—Iy Théermo Spphon water syetem. Extrs large water jackets and & special Ford vertical
tube radizior to permit of 2 continwous flow of water and prevent excessive heating. A beli-driven fan
is alsoustd in connection with the cooling system.

Final Drive—Is of the worm type, enclosed in a dust and oil-proof housing, Direct shaft drive 1o
the center of cliassis; enly one uaiversal jointis necessary, A balland socket arrangement in the universal
jeint reduces shacks and strains cansed by the unevennces of the road.

Guaeoline Capacity—Cylindrical tank of 10 gallons capacity mounted directly on frame. Lubrica-
tion—combination gravity and :plash aystem.  Qilis poured inte crank case through the breather pipe
on the front eylinder cover,  All moving parts of meoter work in cil and distribute it to all parts of the
power plant.

Magneto—Special Ford design, bullt in and made a part of the motor, Only two parts to the Ford
magneto, a rotary part atrached to the Aywheel and a stationary part attached to the cylinder casting.
Nobrushes, nncommutaton, no moving wires tocause annoyanceon the Ford magneto

Maotor—Four-cylinder, four-cycle, Cylinders are cast in one black with water jackets and upper half
of crank case integral. Cylinder bore is three and three-guarter inches; pistan siroke is four inches,
The Ford motor develops full twenty horsepower,  Sperial Ford removable cylinder head permits easy
actess to pistons, cylinders and valves. Lower half of crank tase, one-piece pressed stvel ectended so
az to form bottom heusing for entire power plant—air-proct, oil-proof, dust-proaf.  All jnterior parts of
motor may be reached by removing plate cnbottom of crank case—ao “tearing down™ of mator to reach
crank shaft, com shaft, pistens, connecting rods, etc.  Ford Vansdium Steel is used on all Ford crank
and cam shafiz and connecting rods

Springe—Foth front and rear springs are semi-elliptical transverse, all made of specially Ford heat-
treated Vanadium Steel.  Ford springs are the strengest anad most flexible that can be made.

Steering—By Ford planetary reduction gear system,  Stecring knuckles and spindles are forged from
sprecial Ford heat-treated Vanadium Steel, nnd are placed behind frant axle.

Three-Point Suspension—Each of the Ford units s suspended at three points of the chassis, This
method of suapension Insures absolure [reedom from strain on the moving parts.

Transmission—Special Ferd spur planstary type, combining ease of operation and smcoth, silent
ruaning qualities. Clutch iz so derigned as to grip emoothly 2nd positively, and when disengaged ta
spring clear away from the drums, thus assuring positive action and maximum power,

Unit Construction—There are four complete units in the construction of a Furd car—the power
plant, thefront running gear, the rear running gear and the frame.

Yalvea—Farra large, all on right side of motor and enclosed by two amali steel plates,

Wheel Base—mdel T Truck has a wheelbave of ene hundred twenty-four faches, The standard
tread for il cars is Afuy-siz inches, Wadel T Truck will tumn ina forty=six foot circle.

Wheels and Tlres—Wooden wheals of the artillery type w ith estra heavy hobs.  Oply tires of the
highest grade are vsed or Ford cars. Front, pnesmatic, 3023 inches: rear wheels, hard rubber tires,
322314 inchee.

Carrying Capacity—0ne Ton.

LUBRICANT FOR WORM-—An A-1 heavy Huld or scmi-Ruld mus¢ be used to lubricare
differential in Model T Truck.
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